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for that is usually the temptation, than venture to
buy a greater quantity of goods than he can pay
for, by which he runs into debt, is insulted, and at
last ruined. Merchants and wholesale dealers, to
put off their goods, are very apt to prompt young
shopkeepers and young tradesmen to buy great
quantities of goods, and take large credit at first;
but it is a snare that many a young beginner has
fallen into, and been ruined in the very bud ; for if
the said young beginner does not find a vend for
the quantity, he is undone, for at the time of pay-
ment the merchant expects his money, whether the
goods are sold or not.

The tradesman who buys warily always pays
surely. If he has money to pay he need, never fear
goods to be had; the merchants' warehouses are
always open, and he may suppty himself upon all
occasions as he wants, and as his customers call.

It may pass for a kind of an objection here, that
there are some goods which a tradesman may deal
in which are to be bought at such and such markets
chiefly, and at such and such fairs, as the cheese-
mongers buy their stocks of cheese and of butter,
the cheese at several fairs in Warwickshire and
Gloucestershire, and at Stourbridge fair, and their
butter at Ipswich fair in Suffolk, and so of many
other things : but the answer is plain ; those things
which are generally bought, thus are ready-money
goods, and the tradesman has a sure rule for buy-
ing, namely, his cash. But as I am speaking of
taking credit, so I must be necessarily supposed to
speak of such goods as are bought upon credit, as
the linendraper buys of the Hambro' and Dutch
merchants; the woollen-draper of the Blackwell-
hall men; the haberdasher, of the thread mer-
chants ; the mercer, of the weavers and Italian
merchants; the silkman, of the Turkey merchants ;